
 Peter J Dalton 

Peter Dalton is a 40 plus year veteran specializing in Business 

Development, Sales & Marketing, and Procurement within the nuclear 

and automotive industries. Working for various multi-national 

organizations, Peter has held a number of line manager and senior 

executive positions in Sales & Marketing as well as Supply Chain for both 

private sector and Government Crown Corporations. International 

experience has served Peter well as he had been previously employed 

by Atomic Energy Canada Ltd (AECL), Toyota Motor Manufacturing 

Canada, and AGS Automotive Systems. Peter has trained in lean 

manufacturing practices, participated in many supplier evaluations, 

Customer Service benchmarking, industry related workshops, and has 

provided technical and licensing support. These experiences provide Peter with in-depth knowledge of 

industry best practices and standards in all aspects of customer relations and sales. Peter studied 

mathematics and natural sciences at McMaster University in Hamilton, Ontario, and resides in Southern 

Ontario. In his spare time, Peter loves to travel and still play a little hockey.  

I am currently working in business development with NWI Precision Tube LLC. NWI has long term 

experience in the Candu nuclear field, previously known as Triumph Gear and General DonLee. They are 

known for their production of the end fittings amongst other machined/assembled components. I have 

been with OCNI member company NWI for over a year and previously had my own nuclear consulting 

company DaltX. Prior to that I was Director of Procurement at AECL, and Director of Customer Relations 

and Sales for CANDU Services. My experience in both the procurement side as well as sales/business 

development will be beneficial to the OCNI Board. Especially at this time of nuclear power generation 

growth. 

 

 


